Your Center of Influence (COI) is[image: image1.wmf]
Everyone you know and you know a lot of people!
Family members
Spouse’s family

Best friend

Other friends

Childrens’ friends’ parents

Childrens’ teachers

Doctors, dentists, etc.

Your hair stylist

Spouse’s hair stylist and childrens’

Dry cleaner

Grocery Store clerks and Manager

Gas station attendant

Pharmacist

Pastor, Priest, Minister, Rabbi

Sporting event friends

Neighbors

Accountant

Veterinarian

Service people for house

Attorney

Landscaping people

Landlord

Insurance agent for home, car, health, life

Local law enforcement

Librarian

Cosmetics salespeople

Avon lady

Hardware store

Florist

Video store

Fraternity, Sorority

PTA

Your Christmas card list

Pizza delivery person

Maintain regular contact so they can’t forget about you when it’s time for them to move, or for when they talk to someone else who is planning a move. Keep asking for referrals!

Mail an announcement:





Postcard size with a photograph –


Ask Kinko’s to help you, or ask your Broker about special mailing pieces available.





I wanted to let you know that I’ve joined ______ company as a Realtor in the ______ area.  I’m excited about the opportunity to provide the best service possible.


Buying or selling is an important move for you, and it is to me, too.





Feel free to call me anytime,


Rachel Realtor


913-999-4242








Maintain a monthly calendar of contacts to all these people.





January – Happy New Year card


February – Valentine


March – First day of Spring reminder


April- Send a packet of flower seeds


May – Memorial Day BBQ ideas


June – Summer city events


July – Deliver small flags around the neighborhood with your business card tied to the stick.


Etc.





























