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Are you sure she’s really 
your* agent?
What she doesn’t tell you can

       cost you a lot of money.

8 ways a real estate agent can hurt your transaction:

Not advising you regarding the fair market value for the home you select

Not suggesting alternatives for negotiating on price and terms
Not keeping confidential your motivation and urgency
Not helping you analyze whether the floor plan or location merit the 
asking price

Not suggesting ways you might convince the seller to accept your offer
Not advising regarding alternative financing programs for a lower rate, terms or down payment

Not telling you the seller’s motivation or “hot buttons” 
Not advising you when it would be best to select a different property
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*Don’t assume an agent is working in your best interests.
For example, the agent who is working as the listing agent on a property is legally obligated to represent only the seller. They can not give you advice that could help you get a better price or terms.
Would you rather have your own agent? 
Unless you and the agent sign a state-required contract to create a formal relationship of representation, the agent is either neutral or working for the seller’s best interests. If you want an agent to help you with the issues listed above, to advocate for your best interests and keep your motivation confidential, ask for 
“Buyer Representation.”  









